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AHHOTAIIUSA

Llenv Hacmosweti cmamou — NPEONOANCUMb CUCEMHBLU 83271510 HA OMHUKAHAIbHOCb KAK HO-
8Y10 (hopmy 83auMOOetcmEus PbIHOUHLIX CYObeKkmos. s pewenus: 3motil 3a0a4u aemop paccmam-
pusaem 0coOeHHOCMU KIUEHMOOPUEHMUPOBAHHOU KOHYENYUU MAPKeMuHed U 6blsi6isiem me npomu-
gopeuusl, Komopvie HabI0OAMCsL MeAHCO) VCIOHNCHAIOWUMC NOMPEOUMENbCKUM NOBEOEHUEM, C 00-
HOUL CTOPOHbL, U MPAOUYUOHHBIMU CIMPAMESUAMU U TNEXHOJLOSUSMU 83AUMOOECNEUSL KOMINAHUU CO
CBOUMU KTUEHMAMU, ¢ OPY20l, a MAKdHce AHATUUPYem OMHUKAHATbHOCMb KAK peuleHue, KOmopoe
NPU38AHO HE MOJLKO ONMUMUUPOBATNb IO 83AUMOOeliCEUe, HO U NO (haKmy coz0aem HO8YI0 mex-
HOJLO2UYECKYI0 OCHOBY 3MO020 B3AUMOOelcmeus. B cmambe paccmompenvl 0CHOGHble NPUHYUNDL,
amansl U 0COOEHHOCMU PaA3PAbOMKU OMHUKAHATLHBIX cucmem. Ha ochosanuu smnupuyeckoeo uc-
C1e00BAHUsL ABMOP BbIAGISIEM (hakmuiecKue pe3yibmamsl pazeumusi HO8blx hopm yupposuzayuu 6
VAPAGIEHUU 83AUMOOCUCIEUEM POCCUUCKUX KOMNAHULL CO CBOUMU NOMPeOUmensimu, a makice 6apb-
epbl, ¢ KOMOPbIMU CIAIKUBAIOMCS OP2AHUZAYUY NPU UX GHEOPEHUU.
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1. BBenenue

[Tocnennue aecATUIETUS MUDP CTPEMHUTEIBHO MEHsJICS. BMecTe ¢ HuM TpanchopMupoBauch
KOMITaHWU U MX OM3HeC-MOozemu. [IBurarenemM 3TUX U3MEHEHHH cTalo akTUBHOE BHEIpeHue udpo-
BBIX TEXHOJIOTUH BO MHOTHE cephl KU3HU ueloBeKka U Ou3Heca. BeiencTsue 3Toro ycioKHUIUCh
HOTPeOUTENBCKOE OBEICHUE, ON3HEC-TIPOLIECCH] M caMa PhIHOYHAs Cpefia.
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HeobxogumocTh oOecniedeHus: KOHKYPEHTOCTIOCOOHOCTH B ITHUX AaKTUBHO MEHSIOIIUXCS
YCIIOBHSIX, TTOMCK TOYEK POCTa KOMIIAHWK OOYCIIOBHIIM MOSIBIICHUE HOBBIX KOHIICIIINI MapKETHUHTA.
Ecinu panbpliie KOMIAaHUK KOHIECHTPHPOBAIN CBOM YCHJIHMS Ha pa3pabdOTKE M COBEPIICHCTBOBAHHHU
MIPOAYKTOB M T€X BUIOB JACATEIHOCTH, KOTOPBIE MOBBIIIAIM [IEHHOCTh TOBAPOB B IJIa3axX MOTPEOH-
Tesel B paMKax MpoAyKTOBO-OpHEHTUpOBaHHbBIX KoHIenui (PDL — product/goods dominant logic
(Slater, Narver, 1994)), To nocTerneHHO UX BHUMaHHE mepenuio Ha notpedurener (CDL — Client-
dominant logic (Gronroos, 2008, 2011; Heinonen et al., 2010)) — ycusust koMmanuii cocpeoTOYrBa-
JICh TIPEXJIC BCEro Ha TOM, YTOOBI M3y4aTh MX MOTPEOHOCTH, KeIaHHsI, 0COOCHHOCTH MOBEICHHMS.
Takum 00pa3oM, BCS IEATEILHOCTh KOMITAHUHM BBHICTPAMBAaIach BOKPYT YAOBJIETBOPEHHS 3aIPOCOB
oTpeOuTENEH, YTO COOTBETCTBYET KIMEHTOOPUEHTHPOBAHHOMY ITOAXOIY K YIIPaBICHHIO (APEHKOB
u ap., 2017).

CrpeMsich pa3BUBAThCS, MIPUBIIEKAsT HOBBIX MOTPEOUTENEH U yIep)KUBas UMCIOIIUXCS, KOM-
MAaHUU PACIIUPSIIA YUCIIO KaHATOB cObITa. M eciu paHbIle paclIMpEeHUe CETH 3TUX KaHAIOB IPOUC-
XOMJIIO 32 CUET BKJIIOUSHHS B COBITOBYIO CETh KaTaJIOTOB, CHCTEM 33aKa30B I10 [TOYTE, TeJIeMara3uHoB,
TO C PACIPOCTPAHCHHEM WHTEPHETA aKTHBHO Hadaja Pa3BUBATHCS AJICKTPOHHAS] KOMMEPIIHS, a HC-
MOJIb30BaHKUE OHON KOMITAHHWEH HECKOJIBKUX KaHAJIOB COBITA CO BPEMEHEM CTallo CKOpee HOPMOH,
yeM OTJIMYUTENsHON ocobeHHoCTRIO (Banerjee, 2014).

[To mepe pacimIMpeHusi CeTH KaHaJOB COBITa, MAacIITAOHOTO Pa3BHTHSI OHJIAWH-TOPTOBIIU
YCIIOKHAJIOCH TIOBe/leHue nmoTpeduTteneii. CeroHs: B3auMOICHCTBUE MEXKIY KOMIaHUeH (OpeH10M)
Y KJIIMEHTOM IPEICTABISAET COOOW MHOKECTBO (YaCTO XaOTHUYHBIX) OHJIAMH M O QIialiH TOUEK KOH-
TaKTa, KaX/Ias U3 KOTOPHIX BHI3BIBACT Ty MJIM MHYIO PEaKIHio morpedutenei. Ha myTu k mokymke
KJIMEHTBI YaCTO MEHSIOT KaHAJIbI M CIIOCOOBI KOMMYHHKAIMK ¢ KoMIaHuen. [Ipu 3ToM B Kaxa0M U3
ATHX KaHAJIOB IOTPEOUTENb MOTy9aeT OTACIBHBIN OIIBIT, B PE3yJIbTaTe YETO BOZHUKIIO npomusopeyue
MedAHCOY 8Ce YCIONCHAIOWUMCS NOBedeHUueM nompedumernetl U Heco2i1acO8AHHOCMbIO KOMMYHUKAYULL
8 pasHuvix kananax. OJHOBPEMEHHO C TUM IPOBEICHHBIE NCCIIETOBAHMS TIOKA3BIBAIOT, UTO B pUTEHIIE
GOMNbILIOE BIMAHIE HA HPOJAKU OKA3bIBAET YPOBEHb EPCOHATM3ALMH, a IPUBIIEUEHHUE HOBOTO KIIH-
eHTa 06XOUTCSA KOMITAaHHH OT 5 710 25 pa3 Ioposke, 4eM ero yaep:kaHue (B 3aBHCHMOCTH OT PhIHKa)?.
Konkypeniust Ha OONBITMHCTBE PHIHKOB HACTOJIBKO BBHICOKA, YTO KOMITAHUU OYKBAJIbHO BBIHYKIEHBI
«CTIEI0OBATh» 3a KIMEHTaMHU, MaKCUMaIbHO YYUTHIBAS WX MPEANOUTEHUS MO KaHaiaaMm cObITa U Gop-
MaM KoMMyHHKarui. s popmupoBaHue 10Jr0CpOYHON JTOSUTEHOCTH, TIOIICPKAHUS O0IIET0 HMH-
JDKa M COTJIaCOBAaHHOM IIEHHOCTH OpeH/1a BO BceX Toukax koHTakTa (Payne et al., 2017) crasio HeoO-
XOJIUMO Pa3paboTaTh HOBBIC MTOIXO/IbI K YIIPABICHUIO B3aMMOOTHOIIICHUSIMH C KIIMEHTaMH U BBICTPA-
WBaHHUIO OECIIOBHOTO MOTpeduTenbekoro ombita (Von Briel, 2018).

B oCHOBY pa3BHTHS JaHHBIX MOJXOAOB JETTH IH(POBBIE TEXHOJIOTUH, KOTOPHIE OTKPHUIU
KOMITaHHSIM HOBBIE BO3MOKHOCTH HE TOJBKO Ul CObITA U KOMMYHHUKALIMU CO CBOEH 11€JIeBOM ayau-
TOpHEH (HarpuMep, 4epe3 ColMalbHbIe CETH, MECCEH IKEPHI, JEKTPOHHYIO MOUTY), HO M OJTYYEeHHUS
NPUHIIMITHAIBHO HOBBIX JaHHBIX O CBOMX KJIMEHTAX, KOTOPHIE TO3BOJIMIM 3HAYUTEIBHO JIy4IIe 110-
HUMaTh uX. CTajao BO3MOXKHO TOBOPUTH 00 YIPaBISeMBIX Ha OCHOBAHWW JAaHHBIX OPTaHU3aAIUSIX
(Data Driven Organizations) u KJIHEHTOIIEHTPUPOBAHHON MapKeTHHroBoi KoHuennuu (Tuominen,
2022), craBsieit kasxcoo2o omoenvbHo2o Kiuerma B POKyC BHUMAHHS BCETO TOTO, UTO AesiaeT pupma.
YrtoObI yiepKaTh KJIMEHTa, CETOTHSI KOMITAHUH CTaBSIT TIepe/l COO0H HOBYIO 33/1a9y — OHH CTPEMSTCS

1 Cm.: https://www.forbes.com/sites/blakemorgan/2019/04/29/does-it-still-cost-5x-more-to-create-a-new-customer-
than-retain-an-old-one/?sh=4ca309fb3516.
2 Cwm.: https://hbr.org/2014/10/the-value-of-keeping-the-right-customers.
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3aHSTH OINpPENEICHHOE MECTO, BCTPOUTHCS B 00pa3 *U3HU KineHTa. [ aToro pa3pabaThiBalOT HO-
Bble (POPMBI B3aUMOJECHCTBHS CO CBOMMHU MOTPEOUTENSIMHU.

Pemienue 37oii 3a1aun B Bue pa3paboTKH OOLIMX MIPUHLIUIIOB KOHUENIUN OMHUKAHATbHOCIU
B Hayase 2000-x rr. npemyioxuia komnanus «Best Buyy, Biaazgeromas ceTbio NpoJiax 3IEKTPOHUKU
B Amepuxke. Yepes 10 et 3Tu uaen ObUIM BOIUIOIIEHBI B )KH3Hb KOMIaHuel «Genesys», MpeioKuB-
et peiHky U T-pemenne «Genesys Customer Experience Platform» asist moctpoenuss OMHUKaHAb-
HOMW TUIaT(OPMBI B3aUMOJECHCTBUSA (PUPMBI ¢ TOTPEOUTENIMHU. DTO pEIIEHUE 0Ka3aloch BOCTPeOO-
BaHHBIM, 0OCOOEHHO B PUTEIJIE, I KOTOPOTO XapaKTEPHbI BBICOKAst CKOPOCTh KOMMYHHUKAIHA 1 MHO-
TrOKaHaJIBHOCTh (ApeHKOB u Jip., 2017).

[Tangemuun COVID-19 cnocoGcTBOBaia B3pBIBHOMY Pa3BUTHIO 3JIEKTPOHHON-TOPTOBIIN:
MHOTHE TPaJAUIIMOHHBIC 0 (IaliH pUTEUsIepsl (HAIpUMep, MPOAYKTOBBIE) B YCIOBHSX KECTKHX CO-
[IUATLHBIX OTPAaHUYCHUHN OBLTH BBIHYKICHBI IIEpECTPAauBATh CBOHM KaHAIIBI ITPOIAXK, TOTHCTUKY, KOM-
mynukaruu (Guthrie et al., 2021) u Havanu nponaBate oHMaiH. OJJHOBPEMEHHO C 3TUM; 33 BpeMsI
MaHACMHHA MHOTHE — Ja)Ke€ KOHCEPBATHBHBIC — CETMEHTHI MOTPEOUTENICH N3MEHUIIN CBOE TTOBE/ICHUE
Y HaYaJIM UCTIOJIb30BaTh HHTEPHET-Mara3uHbl, MOOWIIHHBIC IPUIIOKEHHUS, OTUIATY OHJIAHH JIJIS COBEP-
IICHUsI TOBCEeqHEBHBIX MTOKYMOK (Guthrie et al., 2021). 3To MOBBICHIIO TEXHOJIOTHYECKYIO TOTOBHOCTb
noTpeduTeNei K UCIOIB30BAHMIO OHJIAH-KaHAIIOB IS MOKYIOK M KomMyHuKanuu (Salvietti et al.,
2022). U ecnu 10 naHAEMUU OMHUKaHAJILHOCTh COBITa U KOMMYHHUKAITUI paccMaTpUBajiach Kak OT-
JMYUTENbHAsE 0COOCHHOCTh U KOHKYPEHTHOE MPEUMYIIECTBO KOMIIAHUU, CETOHS IKCIIEPTHI yTBEP-
KJIAIOT, YTO 3TO CTaHOBHTCS HeoOxoaumocThio (Briedis et al., 2021).

Bwmecte ¢ pocToM HOMYIIPHOCTH OMHUKAHAIBLHOTO ITOAX0/1a CPEIH MPAKTUKOB H TCOPETUKOB
MapKEeTHHIa M CTPAaTETHYeCKOIro YIpaBJICHUS pacTeT KpUTHKa JaHHOro mozaxona (Salvietti et al.,
2022; Chen et al., 2018): 3aaua BHepEeHUSI OMHUKAHAJIBHON CTPATETHH CIIOKHEE U, KaK IPaBUIIO,
JOpOXKe, YeM KaKETCs Ha MEpBbIi B3MUIAA. B ycinoBusx 0ojiee Wik MeHEe CTa0MIIbHOW SKOHOMHUKH B
OOJIBIITMHCTBE PA3BUTHIX U PA3BUBAIOIINXCS CTPAH MUPA IMPU MEUICHHO, HO PACTYIIHX J0X0/1aX Hace-
JICHUST KOMITAHUU MOTJIM TIO3BOJIMTH ceOe Moporue sKcrepuMeHThl. CeroHs, KOrja COIUallbHbIC
OTpaHUYCHUS CHSTHI, B3aUMOICHCTBUE PHIHOYHBIX CyOBEKTOB CHOBA IEpPECTPAUBACTCS. Y CIIOBHSIX
KpHU3HUCa M BBICOKOTO YPOBHSI HEONPEIACICHHOCTH MEHSIOT MPUBBIYHBIC MEXaHU3MbI ()OPMHUPOBAHHS
JNOSTBHOCTH, TIOTPEGHUTENH BCE Yallle CKIOHHEI TIEPEKITI0UaThCA > MeX Ty TIOCTABIIMKAMH, B TOM YHCIIe
B I10JIb3Y O0Jiee OIOKETHBIX MPEIoKEeHNH. Bee 3T0 Mo gHUMAEeT AUCKYCCHH OTHOCHTEIBHO OIPaB-
JTAHHOCTH BHEIPEHHUS TaKOTO MOAX0/1a.

Tem He MeHee, U poBU3AIHS U T€ IPUHIUIHAIbHBIE BO3MOKHOCTH, KOTOPbIE OHA JaeT KOM-
MTAHUSM, SABJISIIOTCS MOIIHBIMU JpaiiBEpamMu pa3BUTHs HE TOJIBKO OTIEJIBbHBIX HOBBIX TEXHOJIOTHM, HO
¥ MO/IX0JIOB K YIpaBJeHUIo On3HecoM B LienoM. Habmrogaemblii cerofs nepexos oT KIMEHTOOPUEH-
TUPOBAHHOH K KJIMEHTOLEHTPUPOBAHHOM KOHLIENIIMY MapKEeTHHTa TPeOYyeT OCMBICIICHHSI IPOUCX OIS~
IUX IPOLECCOB, COOTBETCTBYIOLIETO TEOPETHUUYECKOr0 aHAJIM3a U OMIIMPUYECKUX HCCIIEIOBAHMM.
JlaHHas cTaThs ABJSIETCS MOMBITKON aHaIM3a OMHUKAaHAIBHOCTH Kak HOBOM (hOpMBI B3auMOIEHCTBUS
MOTpeOUTENs U KOMIAHUH U KaK TOYKH POCTa MOTEHIMAIbHON KOHKYPEHTOCTIOCOOHOCTH U A dek-
THUBHOCTH KOMITaHMH. Ha OCHOBaHMM NMPOBEJEHHOTO TEOPETUUECKOTO AHAJIN3A U SMIIMPUIECKOTO UC-
CJIEIOBAHUS B CTaThE TAKXKE aHAIM3UPYIOTCS TOTOBHOCTh POCCHMCKUX KOMITAHWM K BHEIPEHUIO Ta-
KHMX ITOAXOJ0B U T€ OIPaHUYEHUS, KOTOPBIE 3aTPYIHSIOT TOCTPOEHNE OMHUKAHAIIBHON CPEJIbI.

3 Cwm.: https://www.mckinsey.com/capabilities/growth-marketing-and-sales/our-insights/the-great-consumer-shift-ten-
charts-that-show-how-us-shopping-behavior-is-changing.
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2. OMHHKAHAJIBHOCTh: NOHSATHIIHAA TPAKTOBKAa H CYHIHOCTHBIC MOMECHTDI

OMHHMKaHAJIBHOCTh — MOHITHE OTHOCUTEIBHO HOBOE, HefocTaTouHo u3ydennoe (Eriksson et
al., 2022), u B Hay4HOM COOOILECTBE MOKa HE CJIOXKWIOCh €ro OOLICTIPUHSATOTO ONPEICIICHHs
(Salvietti et al., 2022). B mocnennue nsTh JE€T MBI BUIUM POCT YHCIIA TTyOJIUKAIIUN, OXBATHIBAIOILIMX
pa3Hble acleKThl OMHUKAHAJIBHOCTH (HAa OCHOBAaHUM aHaJIM3a KOJIMYECTBA BbIJA4 B SCOpUS4 u eLi-
brary® 3a mepuox 2018—2022 rr). AHanu3 MyGIUKaIMii MOKA3al, 4YTO HA OMHMKAHAIBHOCTh MOYKHO
MOCMOTPETh C HECKOJBKMX CTOPOH: Kak Ha TexHojorndeckoe pemerue (Niesch et al., 2015), kak Ha
yrpasiendeckuii moaxon u ousnec-moxenb (Wieneret et al., 2018), MapKeTHHIOBYIO CTPaTErHIO
(Yegin, Ikram, 2022), HICTOYHHKH ¥ ITOAACPYKAHKUE CO3IAaHHUS [IEHHOCTH JJISl KOMITAHUH B IIH(DPOBOM
mupe (Costa Climent et al., 2022; Ciasullo et al., 2022), kak Ha OCHOBY YCTOHYHBOCTH HPEAPHUITHS
(Rita, Ramos, 2022), MHCTpYMEHT NOBBILICHUSI KOHKypeHTOCIocoOHOCTH KoMmnanuu (Asara et al.,
2022).

Komanna yuyensix n3 YHusepcurera [lapmer u YHusepcurera Moranna Kennepa B JIunne
MCCIIEAYIOT pa3HbIe MyOIMKaINY, CBI3aHHBIE C OMHUKAHAIBHOCTBIO, M BBICIISIIOT YETHIPE KPYITHBIX
kiactepa (Salvietti et al., 2022). TlepBblii MOCBSAIIEH BOMPOCaM MOTPEOUTEIBCKOTO MOBEACHUS B
YCIOBUSIX OMHUKAHAILHOCTH, BTOPOM CBSA3aH CO CTPATETUYECKUMH acCeKTaMH yIpaBICHUs, CTaTbU
TPEThEro KjacTepa paccCMaTpUBAIOT OMHUKAHAIBHOCT B (JOKYyCE YIIPABJICHUS KaHAJIAMU, a YETBEP-
TBIM KJIacTep MOCBSIICH UCCIEI0OBAHUIO MHTETPAIlMK Pa3IMYHbIX KaHAJIOB.

Hpyras rpymnmna yuensix — u3 Jauuu u 'epmanuu (Lehrer, Trenz, 2022) — taxxe Ha OCHOBa-
HUM aHaAJIN3a HAyYHBIX MyOJIMKAIWi BBIICISIOT TPU IPYTHX aCIEKTa, B KOTOPBIX pacCMaTPHUBAETCS
OMHMKAHAJIbHOCTh: TEXHOJIOTUYECKUM, OpraHU3al[MOHHbIM 1 pbIHOYHBIN. [lepBbliii cBsi3aH ¢ obecrie-
YEHUEM MHTErPAlMM IPOLECCOB U B3aMMOJEHCTBUS 4epe3 BCE KaHaJIbl U KOMMYHMKaUUHd. Bropoii
acIeKT — C TOTOBHOCTBIO KOMITAHUU IIPOBOJIUTH TaKUE€ M3MEHEHHs, 0COOEHHOCTSMU ee OM3HEC-MO-
JIEJIN, KOPIIOPAaTUBHOM KyJIbTYpbl. TpeTHii NOCBSIEH TAKUM BOIIPOCaM, KaK KOHKYPEHLIUS Ha PBIHKE,
POJIb KJIIMEHTOB, UX 0XKUJAHUS U OCOOEHHOCTH MOTPEOUTENBCKOTO MOBEICHHS.

MHO0KECTBEHHOCTb OIIMCAHHBIX MTOAXOA0B IIOJYEPKUBAET KOMILIEKCHBIN XapakTep 3TOro sB-
neHus. [Ipu 3TOM Bce aBTOPBI YKa3bIBAOT HA TO, YTO OMHUKAHAIBHOCTH IPEII0JIAracT NepEeCTPONKY
TPaJAULIMOHHBIX (POPM B3aUMOJEHCTBUS PHIHOYHBIX CYOBEKTOB Ui peau3allid HOBBIX PHIHOYHBIX
BO3MOXXHOCTEH B IIM(POBOM cpesie, UTO MOAUEPKUBAET CTPATETHYECKUII MapKETUHTOBBII XapakTep
JAHHOTO IoAXoAa. AHaJIM3 PACCMOTPEHHBIX BBIIIE HCCIEA0BAaHUM MTOKA3bIBAET, UTO C TOUYKHU 3PEHUS
yIIpaBJICHUS NPUHIUINAIBHO BaXHBIMM CTAHOBATCSA TEXHOJIOITMYECKUE, MAPKETUHTOBBIE U OpraHu-
3allMOHHBIE ACIIEKThl Pa3BUTHUSA TAKUX CUCTEM, IPEAIIOJIArarolie CHHXPOHU3ALUIO TPEX IIPOLIECCOB:
pa3paboTKy HOBOW IIU(PPOBOI HHPPACTPYKTYphl KOMIIAHUHU, BHEJJPEHUE HOBBIX MOJIXOA0B K IOCTPO-
€HHMIO B3aUMOJICHCTBHSA CO CBOMMM MOTPEOHMTEISIMU Uepe3 Bce KaHajbl HA OCHOBAaHUM JAHHBIX, a
TaKXe€ COOTBETCTBYIOIME U3MEHEHUs YIIPABICHUYECKUX ITI0JX010B HA YPOBHE BCEU OpPraHU3aluu.

B Hacroseit paboTe Mbl ITpeularaéM paccMaTpuBaTh OMHUKAHAILHOCHb KaK HOBYIO (OpMYy
B3aMMO/JICHCTBUS PHIHOYHBIX areHTOB, KOTOPOE MpeJIoyiaraeT OpraHU3alMOHHOE U TEXHOJIOTHYe-
CKOe 00beIMHEHHNE U KOMIUIEKCHOE HCIIOIb30BaHUE BCEX KaHAJIOB CObITA U KOMMYHHKAIIMH B CpEy,
BBICTPOEHHYIO BOKPYT I10JIb30BaTeENsl, B KOTOPOM pa3BOpaunBaeTCs LEIOCTHOE U MOCIIEA0BATEIbHOE
ero B3auMojieiicTBre ¢ koMmmnanuen (Opengom). ITo cytu, nenb B3auMoAEHCTBHS KOMIIAHUU U KITMEH-
TOB CBOAMTCS K COBMECTHOMY PEIICHHUIO ONPEIEICHHBIX MOTPeOHOCTeH mocnaeHux (6e3 pa3HUIlbl B

4 Cwm.: https://www.scopus.com/search/form.uri?display=Dbasic#basic.
5 Cwm.: https://www.elibrary.ru/query_results.asp.
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paccmotpennun B2C wnu B2B peiakoB). KoHTakt moTpedutenelt ¢ KOMIIAaHHEH MPOUCXOIUT Yepe3
MHOXECTBO Kak (hu3mdeckux (Harpumep, oddiaitH mara3unsl), Tak 1 TUPPOBBIX (Hampumep, BeO-
CailThl, MOOWJIbHBIE TPUIIOKEHUS, COLTUANIbHBIE CETH, MECCEHIXKEPHhI) TOUEK, KOTOPhIE CO3/1al0T HO-
BYIO Cpelly B3auMojeicTBus. B pesynpTaTe 3TOr0 B3aMMOACHCTBHS KOMIIAHUU U NTOTpedUTean 00-
MEHUBaIOTCs HHPopMmaruei. [Ipu 3ToM poab TOYEK KOHTAKTa PACIIUPSETCS ¢ peaTn3auu MPOayK-
UM U TIpsMoii iepeaaun nndopmarmu norpeourero (Bell et al., 2014) o nenenanpaBIcHHOTO BbI-
cTpanBanus koMmMmyHuKarui ¢ HuM (Hosseini et al., 2018), Bkirouass pearupoBaHue KOMITAHUU Ha
peaKIuio IoTpeOrTes, BRI3BAaHHYO Ipeiaraemoii emy undopmarueii (Fisher et al., 2019). Baxxnoii
0COOCHHOCTBHIO OMHUKAHAJILHOTO MOJXO0JA SIBIsiETCS oOecreyeHne €UHOT0 BOCHPUATHUS UMUIKA
KOMIIAaHUU Yepe3 pa3InyHble KaHalbl YIIPaBJIeHUs ee OpeHI0M, KOrJja Bce KaHallbl CObITa B3aUMOJI0-
MOJIHAEMbl U WHTETPUPOBAHBI, a MOTPEOUTENb MOJIy4aeT BO3MOKHOCTh CBOOOJIHO IMEpEMeIaeTcs
MEXJIy HUMHU B paMKax ofHOW Tpauzakiuu. [lo cyTH, 3aadya cBOJUTCS K YCTPaHEHHUIO OaphepoB
MEXTy KaHaJaMH Yepe3 WHTErPAIUIO MPOILIECCOB U TEXHOJIOTHIA, BEIYIIUX K MUHUMHU3AIUN MEXKKa-
HAJILHOW KOHKYpEHIMU U Makcumusaiuu cunepruu (Lehrer, Trenz, 2022). [ToguepkHem TOT (axT,
9TO JUIsl KOMITaHuiA, paboTaronux B chepe B2B, oMHUKaHATBHBIC ITOIX0IBI MOTYT SIBJIATHCS HE MCHEE
BOXHBIMU U 3P (HEKTUBHBIMU, YeM i komnanuii B2C peiHka, ¢ yueToM TOro, 4to KiueHTsl B2B
UCIIOJIB3YIOT 0KOJIO 10 KaHAIOB B3aMMOJICHCTBHSI CO CBOMMHM TIocTaBiukamu (Aroraet al., 2022).

3. Cneun(])mca YHpaBJ€HUSI OMHUKAHAJIBHBIMUA CUCTEMaMM

PasBuTHe U ynpaBjieHHe OMHUKAHAIBHBIMUA CTPATErHAMH JIOJKHBI KOHIIEHTPHPOBATHCS Ha
IPOIIECCE CO3/IaHMS [IEHHOCTH ¢ (DOKYCOM Ha CTPAaTerHYeCKUe TPHOPUTETH KOMITAHMH U KJIMEHTOB
oZIHOBpeMeHHO. be3 ydera oXuIaHuii OTpeOHTENed M3MEHEHHS MOTYT IPUBECTH K HETAaTUBHOMY
notpedbutensckomMy omnbiTy (Briedis et al., 2021; Banerjee, 2014), a 6e3 yueta cOOCTBEHHBIX BO3MOXK-
HOCTEH U PUOPHUTETOB — K TPOBAILY.

TexHOJO0rHH TaI0T MHOTO BO3MOXKHOCTEH B OTHOIICHUHU aHAJIM3a MHQOpPMAIMK O KIIMEHTAX.
OjiHaKO MHOTO 3HATh O KJIHEHTaX HEJIOCTATOYHO, HEOOXOUMO BHEAPATH CHCTEMY pearupoBaHMs Ha
OCOOCHHOCTH MX MOTPEOUTENIHCKOTO MOBEACHUS, YTO TPEOYET BHICOKOTEXHOJIOTUYHOTO YIIPABICHUS
Ou3Hec-nporieccaMu Kommanuu. OMHUKAHATBHBIN MTOJIXO/T MPEIIIONIAraeT KOOPIUHAIIUIO BCEX TOUCK
COITPUKOCHOBEHHS C KIIMEHTOM M TIOKa3bIBACT BapHUaHTHI TU3aiiHa yCIyT U BbIOOpa KaHasoB. OH Moj-
JeP)KUBACT CTPATETUYECKYIO U ONEPATHBHYIO OPUCHTAIIMIO HA KJIMEHTA (KaKHE YCIYTH SIBIISIOTCS
MPUOPUTETHBIMH B KaKUX TOYKAX KOHTAKTa). 3aJaul YIPaBJICHUsS CBS3aHBI ¢ 00ECIICUCHHEM Kaye-
CTBa B3aMMOJICHCTBHS, COTIIACOBAHHOCTH KOHTEHTA, IMEPCOHAU3AINCH, THOKOCTBIO, HHTETPAIUCH.
[Tpu 3TOM KauecTBO MHTETrpaIlH, COOCTBEHHO, M OMPEACIICT yCleX OMHHMKAHAJIBHOH CTpaTeruu
(Shen et al., 2018). OcHoBHBIE 3Tambl padOTHI B paMKax OMHHKAHAJIBHOTO MOJX0/a MPEACTABICHBI
Ha puc. 1.

YrpapiieHre OMHUKaHATBHBIMUA CHCTEMaMH JIOJKHO CTPOUTHCS Ha MIPHHIIATIAX OTKPHITON ap-
XUTEKTYPBI, KOTOpasi OTBEYAET TaKUM TPEeOOBAHHSIM, KaK MAacIITaOMPyeMOCTh, CKBO3HOE €IMHO00-
pa3Hoe ympaBlieHHe JaHHBIMU BO BCEX TOUKAX B3aWMOJICUCTBUSA, MOIYIbHOCTh. OTHAKO HHTETPALIUS
JAHHBIX IO BCEM KaHaJIaM KaK TEXHUYECKOE U OPTaHMU3allMOHHOE PellieHHe TpU3HaHa CII0XKHOU 3a/1a-
yeii (Lewis et al., 2014). 11 no6aBieHre KaXI0r0 MOCICAYIONIET0 KaHala elie OOJIbIIe YCI0KHSICT
ee.
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PuCyHOK 1. OcHOBHBIE TaIIbI pa3pa6OTKI/I 1 BHCAPCHUSA OMHHUKAHAJIBHOI'O IMTOAX04a (COCTaBJ’IeHO aBTOpOM)

BHenpeHre OMHUKaHATIBHOMN CTPATeTHH TPEOyeT OT KOMIIAHUH ITPE0OPa30BaHMUs €€ MOIX0I0B
K MHTETPAIllUK U aJalTallii CBOUX YIPABICHUYCCKHUX, TEXHOJIOTHUCCKUX M YETIOBCUCCKUX PECYPCOB
(Salvietti et al., 2022), B ToM Ymuciie OMEPAUOHHBIX W CTPATETMUYECKUX MPOIECCOB, CBA3AHHBIX C
ympasienuem Opennom (Chen et al., 2018). Buenpenne oMHUKaHAIBHON CTPATEruy Mpe/noiaraet
Kpocc-(pyHKIMOHATBHYI0 KOMMYHHUKAIUIO BHYTPH KOMITAHHUH: [IEIAPTAMEHTOB MapKETHHTa, BKIIO-
yag CRM, ERP, nmpogaxu, eCommerce, HR, noructuky onepanuoHHbIX mporeccoB. Ocobdas ciox-
HOCTB 3aKJTF0YAETCsl B KOOPAUHAIMK U KOHTPOJIE JACATEILHOCTH MapTHEPOB (HAPUMeEp, KOT/ia pedb
UJIET O TOCICTPOJAKHOM OOCITYy)KHBAHUH, JIOTHCTHYECKUX yCIOyrax u T. 1). Ha crparermaeckom
YPOBHE Ha OCHOBAHUH aHATN3a JaHHBIX BO3MOKHA KOPPEKTUPOBKA CTPATETHH U OU3HEC-MO/ICIIH.

Bynyimee pa3BuTHe OMHUKAHAIBHBIX CHCTEM JKCIIEPTHI BUIAT B PAaCIIMPEHUN (DU3HUIECKON
6mu3octu (ynoocTBa s noTpedureneit) u Oy 1yT pa3BUBaThbCs B CTOPOHY AMolmoHanbHOH (Niiesch
et al., 2015). O6benuneHne HU3MYECKON U BUPTYaATbHOU PEalbHOCTH HAMPABICHO HAa 00OTallCeHUE
NOTPEeOUTENBCKOrO ONbITa U Oosee 3hPeKTUBHOE B3aUMOJEICTBHE ¢ KIMEHTaMH. B cBs3M ¢ 3THM
KOMITAaHWU aKTMBHO MHBECTHPYIOT B TEXHOJIOT'MH, HAIIPABJICHHBIE Ha PACIIO3HAHUE SMOLIUI U YyBCTB
notpeduTeneil B KOHKPETHBIX CUTyalusax (yJIblOKU, HallpuMep), OTCIeKUBAaHUE TIOBEICHUS B Mara-
sune (Harmpumep, «Amazony) (Bradlow et al., 2017). AktuBHO pa3BuBarouuecs Texuonoruu Phyg-
ital-mapkerunra, Brirouaromue VR/AR-texnonoruu (Matt, Barlow, 2021), pemienns, o0CHOBaHHBIE
Ha TIPUMEHEHUU MCKYCCTBEHHOTO MHTEIUICKTa M MAIIMHHOTO OOYYEHUS, YK€ CEroJHs CTAaHOBSTCS
9aCThI0 OMHUKAaHAIBHOTO TIOIX0/1a.
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4, OMIUPUYECKOe HCCIeI0OBAHUE

Brenpenre oMHUKaHATBHBIX MMOAXO0I0B K B3aMMOJICHCTBHIO CO CBOMMH MOTPEOUTEIISIMU CY-
JUT KOMITAaHUH OOJIBIIIFE BO3MOKHOCTH U BMECTE C TEM HECeT YHUKaIbHbIC mpobiemsbl. C 0HOH cTO-
POHBI, CIIeJIOBaHHE OMHUKAHATBHON CTPAaTEeruy 00eIaeT KOMIaHuu (OPMUPOBAHNE KOHKYPEHTHBIX
MIPEUMYIIECTB, SKOHOMUIO 3aTPaT B JOJITOCPOYHOH MEPCIICKTURE, yBeInueHne o0bema mpogax (Cao,
Li, 2015), moBsienue onepannonuoit agpdexrusaoctu (Oh et al., 2012), moBbIIeHHE YIOBICTBO-
PEHHOCTH U JIosutbHOCTH KirenToB (Amar et al., 2020; {oamarosa, 2019). C apyroii cTopoHsl, pea-
JU3alus 3TON CTpaTeruu CBsi3aHa C KOJIOCCAIBbHBIMU 3aTpaTaMu, TpeOyeT TUTAaHMYECKHUX YCHIIHM
KOMIIAaHUM U MepecTPOrKH OOJNBIIMHCTBA OMEPAMOHHBIX MpoliieccoB. OMHUKAHAIBLHOCTh CErOTHS
ocTaeTcs OrpPOMHOM M prcKOBaHHOU mHBectuiueit (Salvietti et al., 2022; Chen et al., 2018), peanu-
3alusl KOTOPO# CBs3aHa ¢ 0oJbInoi HanpskeHHocThio (Wiener et al., 2018).

Less uccaenoBanus. AHan3 3apyOeKHBIX UCCIEI0OBaHUHN U OM3HEC-U3JaHUN TIOKA3aJl, YTO
KOMIIAaHUU TPUIEPKUBAIOTCSA Pa3HbIX MOJXO0JI0B B PEeaJU3alliid CBOMX OMHHMKAHAJIbHBIX CTpaTeruit
B3alMO/JICHCTBHS CO CBOMMHU KIMEHTAMU: HEKOTOPbIE U3 HUX CTPEMATCS HEMEUIEHHO BHEIPSTH HO-
BbIE MHOTOO0EIIA0IINE TEXHOJIOTUH 0e3 ydyeTa crienn(GpuKi KOMIAaHUH, CBOCH HHPPACTPYKTYPHI U HE
MOJIy4aloT JKEJIaeMbIX pe3yibTaToB. Jlpyrue, Hampumep, JIOKCOBbIE OpeHbI, HA0OOPOT IOJroe
BpEMSI HE CIIEIIUITU TPOJBUTATH 3JIEKTPOHHYIO TOPTOBIIIO, YUUTHIBasi 0COOCHHOCTH IIpoIecca MPoaakK
STOU TPYyHN TOBApOB, PUCKH, CBSI3aHHBIE C BO3BpaTaMu. TpeTbu pabOTalOT HaJ HE3HAYUTEIHHBIMU
YIIyYIIEHUSIMU MOTPEOUTENBCKOIO ONBITA, YTO HE JIa€T 3HAYUMBIX pe3ysibTaToB. HeznauutenbHOe
YHCIIO POCCUICKUX UCCIIEI0OBAHUN U aHATUTUYECKUX 0030pOB, NOJKPEIIEHHBIX SMIUPUUECKUMHU UC-
CJIEJOBaHUSIMU, HE JJA€T IPEJCTABICHUSI O TOM, HACKOJIBKO CErOJIHSI OT€YECTBEHHbIE KOMIAHUU I'O-
TOBBI U PEATILHO PEAIN3YIOT OMHUKAHAJIbHBIE CTPATETUU. DTO ONPEAEIUIIO Ye/lb HACTOSILEro ucciie-
JIOBaHUS — BBISIBUTH OCOOCHHOCTH Pa3BUTHUSI HOBBIX (popM LU(PPOBU3ALIUY B YIIPABICHUN B3aUMO/ICH-
CTBMEM YYaCTHUKOB PHIHOYHBIX OTHOLIEHUH Ha MpUMEpEe OMHUKAHAJIBHBIX CTpaTeruil, a Takxe Oa-
pBEPBI, IPENATCTBYIOIINE UX BHEIPEHHUIO.

Ju3aiin uccienoBanus. /s JOCTHKEHUS MOCTABICHHON 1eMU B OKTs0pe-Hos0pe 2022 r.
OBLIO MPOBEIEHO IMIIMPUUYECKOE HCCIIEAOBAHNE CPEAN MEHEKEPOB CPEHETO U BBICILIETO 3BE€HA POC-
CUHCKNX KoMIaHu#. B kauecTBe MeTo/Ma HccienoBanus ObUT BRIOpaH OMpOC, MHCTPYMEHTOM HCCIIe-
JIOBaHUS BBHICTYMHJIA aHKETA, COCTOSIIAs U3 3aKPBITHIX BOMPOCOB €AMHUYHOTO U MHOKECTBEHHOTO
BBIOOpA.

Pa3zmep Bei6opku: N=120. 52,5% pecrioHA€HTOB ABIISAIOTCS MPEACTABUTENIMU KPYITHBIX KOM-
MaHuil (YUCIEHHOCTHIO COTPYIHUKOB 60see 500 uenosek), 31,7% — cpennux u 15,8% — mansix. ['o-
J0BHOM oduc 65% komnanuit pacnonoxxeH B Mockse min Cankt-IlerepOypre, 10% B ropogax-mui-
JIMOHHUKAX, 25% — B IpYrMX PETMOHAIBHBIX Topoaax. 72,3% pecrloHACHTOB ABISIOTCS IPEICTaBUTE-
JISIMU YaCTHBIX KOMITaHUH, 27,7% — KoMIaHu#l ¢ TOCY1apCTBEHHBIM ydacTueM. 54,2% komnaHuu pa-
oorarot Ha B2B perakax, 39% — B2C, 6,8% — B2G. ®yHknuoHanbHAs 30Ha OTBETCTBEHHOCTH 81,7%
PECIIOHACHTOB CBA3aHa CO CTpaTerndyeckuM ymnpasiaeHueM, UT, MapkeTHHIoM, JIOTHCTUKOM, MPoIa-
xamu, 18,3% — ¢ nuHBeCTUIIMAMHU, (UHAHCAMH U FOPUINYECKON MOICPIKKON OM3HEC-TIPOIIECCOB.

Pe3y.]1bTaTl)I. Brauane PECIIOHACHTOB CIIPOCUIIN, KaK UX KOMITAHHWU BBICTPAUBAIOT CUCTEMY
cObITa U KOMMYHUKaUi ¢ morpedburensmu. 33,9% OTBETHIIH, YTO HCTIOIB3YIOT OMHHKAHAIBHBIN
MoAX0/J1, oOecreunBaronuii OeCIIOBHBIN OMBIT Yepe3 Bce KaHabl, 41,5% OTHECIM CBOM CTpaTeruu
cOBITa 1 KOMMYHHKAIIUH ¢ KJIMEHTaMH K MyJIbTUKaHATbHOMY TIOJIXOAY, KOTa MPoiaxa MPOUCXOTUT
4yepe3 HECKOJIbKO HECBSI3aHHBIX MEXy co00il KaHallOB, KOTOPHIMH MOKYMATEIH MOJIb3YIOTCS He3a-
BHCHMO, U eme 24,6% pecrnoHIeHTOB OTBETHIIH, YTO PEATM3YIOT CBOIO MPOAYKIIHIO TOJHKO Yepes
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onuH KaHai. [Ipu sToM yaiie Bcero OMHUKaHaJIbHBINA OJIX0]] peanu3yeTcsl B paMKax, KPYIHBIX KOM-
nanuit (45%) u pexe Bcero (19%) B cpenHux mo BeaTuuuHe KoMmnaHusx (puc. 2). Opranuzanuu, pa-
6oraronrre Ha B2C pbiHKax, 3TH CTpaTeruu BHEIPSIOT B JIBa pa3a vaiie (47%), yeM KOMIaHuH, pa-
6oratonre Ha B2B poiakax (23%) (puc. 3). 9T0 MOKHO 00BSCHUTH TEM, UTO JUIsI KPYITHBIX IPEITPH-
atui, paboraromux Ha B2C priHKax, BHEIpEHNE OMHUKAHAIBHBIX CTpAaTeTuii 60iee KPpUTHYHO, TaK
Kak TpeOyeT opraHu3ali KOMMYHHUKAIMNA ¢ OOJBIINM KOJTUYECTBOM KIHEHTOB.

IVEMISCIN 2 i 37%
Cpennue INISUGENNNSI/— 30%
Kpynuere NSN3 70w 18%
0% 20% 40% 60% 80% 100%

B OMHUKaHAIbHBIA M MynbsTukaHaabHbIN ' OgHOKaHATIBHBIN

PucyHOK 2. BHeleeHI/Ie OMHHKaHaJIbHBIX CTpaTeFI/Iﬁ B KOMIIAHUAX pa3sHOro pasmMepa

B2B  2SUGN s 32%
B2C I7oommmmmmm 3’ 15%

0% 20% 40% 60% 80% 100%

B OMmHaukaHalbHbIH ™ MuorokasanpHblil ' OIHOKAHAJIBLHBIA

P UCYHOK 3. BHCI[peHI/Ie OMHHKaHaJIbHBIX CTpaTCI‘I/Iﬁ B 3aBUCHUMOCTH OT PbIHKA

I[J'Ii[ TOTO, YTOOBI OICHUTBH, HACKOJIBKO KOMITAHUH LICHAT NPCUMYIICCTBA OMHHUKAaHAJIbHBIX CHU-
CTEM, MBI CITPOCUJIN, KAKUC PCIICHUS JJISI KOMIIAHUHW CETOAHS ABJIAOTCA IPUOPUTCTHBIMHA B PA3BUTHU
B3aMMOOTHOIICHUM ¢ KineHTamMu. OTBETHI PECIIOHACHTOB MPCACTABJICHBI Ha PUC. 4. AOcomoTHOE
OOJIBIIIMHCTBO PECIIOHACHTOB BBI6paJ'H/I BAPHUAHT «II€PCOHATIU3AIUA npezmo;erI/Iﬁ», YTO ABJIACTCA
KJIIOYEBOU XapaKTepHCTHKOfI OMHHKAHAJIbHOT'O IMTOJAX0A4.

Bogieuenne norpedurenei yepe3 cocTaBlieHUE OT3HIBOB, _ 381
KOMMEHTAPHH, BOIPOCHI U IPYTHe aKTHBHOCTH '
Cospmanue cooOIecTBa (KOMMBIOHITH ) TOTpeOUTENCH Ha _ 28
caiiTe KOMITaHUU
YaT-00ThI - 9,3
R —————
Y 100cTBO BO3Bpara ToBapa - 13,60
Mepeonammsans npeanoncrrii [ 746

P UCYHOK 4. HpI/IOpI/ITeTHLIe peuicHus AJis pa3sBUTUA B3aMMOOTHOIICHHUH C KJIMCHTaMU
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Kak MbI oT™Mevanu paHee, Uil pa3BUTHS OMHUKAHATBHBIX CTPATETHii KOMITAHHS TOJKHA 00-
JaIaTh BBICOKMM YPOBHEM Pa3BHTHUS «KYJIbTYPHI YIIpaBICHUs JaHHBIMIY (puc. 5). [loaTomy cuemy-
IONIHIA BOMPOC OBLJI HAPABJICH HA TO, YTOOBI MPOSICHUTh, KAK KOMIIAHUU COOMPAIOT M UCIIOJIB3YIOT
JaHHbIe (0BT BO3MOKEH MHOKECTBEHHBIN BHIOOP). OTBETHI PECIIOHIEHTOB MPECTABICHBI HA pUC. 6.

B Hamreit kommanumu MNPUMCHSAIOTCA TEXHOJIOTNU machine-

learning u Al, o3BoJIAIONIHE CTPOUTH MPOTHOCTHYECKHE - 13.4
MOJIENN | pa3pabaTeIBaTh PEIICHHs HA OCHOBAHHH JaHHBIX O '
HaIUX TOTPEOUTEIIX
B nameii komnanuu BHeapensl UT-pemenus,
obecreqnBaroNne OMHUKAHATBHBIH MTOJX0 B TOCTPOCHNHT

CHCTEMBI COBITa, KOMMYHHUKAIIUHA C IOTPEOUTENSIMH,
YIIPABJICHUIO 3allacaMy M JIOTHCTHKON

JlanHbic 0 KIMEHTAX SABIAIOTCH OCHOBAHMEM /LTS IPUHATHA _

OOINBIIIMHCTBA YIIPABICHIECKUX PEIeHHN
JlaHHbIE O KJIMEHTAX cOOMpAIOTCs U AenapTaMeHTa 353
MapKEeTHHIa U PEKJIAMHBIX KaMITaHUI ’
Hama xommanus He yzaenseT 00bIIoro BHUMaHUS padboTe ¢
JaHHBIMH O KJIMEHTaX KOMIIaHUH BBUYy OCOOEHHOCTEH 42
6usHeca

10 15 20 25 30 35 40 45

o
ol

Pucynox 5. Opranuszanust paboTsI ¢ JaHHBIMU B KOMITAaHHUAX

B 3aBepiuieHne peCliOHIEHTOB CIIPOCUIIH, C KAKUMU CJI0KHOCTSAMH U OTPAHUYECHUSIMU CTAJIKH-
BAIOTCSl X KOMIIAHMM IPU BHEAPEHUM OMHHKAHAJIbHBIX cTpaTeruii. OTBEThI PECIOHIEHTOB IMpe-
CTaBJICHbI Ha puUC. 6.

TexHonornueckas CTpaTerusd OMHUKAHAJIIbHOTO cObITa B
KOMIIaHUU €CTh, HO BHCAPECHUE 3aTATUBACTCA.

OT/IeNIaMH, HO HE HHTETPUPYIOTCS B €IHHYIO CHCTEMY
JlaHHBIE O KJIUEHTaX €CTh, HO OHH ILIOXO CTPYKTYPHPOBAHBI _ 261
" paKTHIEeCKH He 00padaThIBAOTCS '
B KOMITaHUH HE XBATACT CIEIHAIHCTOB, KOTOPbIE CMOTIIH 47
OBI IPEUTOKUTH PEIICHHS B 9TOI 001acTH
PyKOBOJICTBO KOMITAHHH HE BUAUT HEOOXOUMOCTH BO
BHEJIPEHUH €IMHON TEXHOJIIOTMYHOH IIaT()OPMBI _ 34,4

JUIS KaHaJIoB cObITa

24,3

o
(83

10 15 20 25 30 35 40 45 50

Pucynox 6. ClO)XHOCTH 1 OTpaHUYEHHS Pa3pabOTKH TEXHOJIOTHI OpraHn3alliy KaHaJoB cObITa

5. BriBoabI

CeroJiHsl Ha OT€YECTBEHHOM PBIHKE MIPUCYTCTBYIOT KOMITAHUH, PUAEPKUBAIOIINECS Pa3HbIX
COBITOBBIX U KOMMYHHKAIIMOHHBIX cTpaTeruid. OJTHAKO aHaTN3 MOTYYEHHBIX PE3YJIbTaTOB ITO3BOJISIET
HaM MOJATBEPAUTh HAJTUYKME TPEH/1a PA3BUTUSI OMHUKAHAIbHBIX MMOJX0/0B B YIIPABIEHUN B3aUMOOT-
HOIIIEHUSIMUA KOMITaHUH CO CBOMMHM TMOTpeOuTensiMu. Tak, ¢ 0JJHOM CTOPOHBI, MBI BUJTUM, YTO MIPHO-
PUTETHBIMU HANpPABICHUSAMH B PA3BUTUM B3aUMOOTHOLIEHUSIMU CO CBOMMH KJIMEHTaMH
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OO0JIBIIMHCTBO KOMITAaHUHM BUIAT B nepcoHanu3anui (74,6%) v mOBBIIIEHUH KaueCTBa OOCITY KHUBaHUS
(57,6%). VIMeHHO 3TH XapaKTepHCTHKH SBIISIOTCS KIIIOYEBBIMH JJIsi OMHUKAHAIBHBIX CUCTEM, YTO
JE€MOHCTPHUPYET MOTPEOHOCTh U MEPCHEKTUBbI UX pa3BUTHs. C Apyroil CTOPOHBI, TO3UTUBHBIM pe-
3yJIbTaTOM MCCJIEOBAHUS CTAJIO TO, YTO B KOMITAHUSAX OKOJIO TPETHU PECIIOHACHTOB YK€ pean3yercs
OMHMKAHAJIbHBIM MOAXO0J — MPEUMYIIECTBEHHO 3TO KpynHble komnanuu B2C cexropa. UerBepTh
OIIPOIICHHBIX COOOIIMIIN, YTO B UX KOMITAHUSAX JIaHHBIE SABIISIOTCS OCHOBAHUEM ITPUHATHUS yIIPABJICH-
yeckux penieHud, a 13,4% ucnosib3yroT TEXHOJIOTMU WCKYCCTBEHHOTO MHTEJUIEKTAa U MAIIMHHOTO
00y4YeHHs JJIs1 TOCTPOSHHS MPOTHOCTHYECKUX MOJeNei. Pe3ynbTaThl IpOBEICHHOTO UCCIICIOBAHUS
TaKXe HarJIsIHO MOKA3bIBAIOT CYIIECTBYIOIUI NPUHIUIHAIBHBIN Iepexol pOCCUICKIMX KOMIaHUN
OT KJIMEHTOOPUEHTUPOBAHHONW KOHILIETIIIUN MAPKETUHIA K KIIMEHTOLIEHTPUPOBAHHOM.

OHOBPEMEHHO € 3TUM HCCJEeI0BaHUE BBIIBUIIO OCHOBHbBIE OAphEephl K BHEAPCHUIO OMHUKA-
HaJIBHBIX MOAX00B. Tak, 110 OIleHKaM ONPOLIEHHBIX MpeAcTaBUTeNeH O1M3Heca, 0COOEHHOCTBIO pOC-
CHIICKOTO PbIHKA CTala OTHOCHTEIBHO HHU3Kas «KYJIbTypa padOThI C JaHHBIMUY. Pe3ybTaTsl uccie-
JIOBaHUS MOKa3aJld HAIMYME 3HAYUTEIHHON J0JIM KOMIIAHHUH, KOTOPBIE HE YIENSAIOT OOJIBIIOTO BHH-
MaHus pabore ¢ AaHHbIMU (42%), UTO ABIISAETCS TEXHOJOTHYECKUM MPENATCTBUEM JJIsl BHEAPEHUS
OMHUKaHAJIBHBIX CTPAaTeruid. ITO ycyryomnsercs AeGpuunuToM KBaaTu(QUIUPOBAHHBIX CIEIIHATNCTOB B
3TOM 00J1aCTH, KOTOPbIE CMOTIIN ObI MPEAJIOKUTH peleHust B 3Toi cdepe (47%), 4TO CTaBUT BONPOC
0 MOATOTOBKE KaJ[pOB KaK BHYTpU KOMIIaHUH, TaK ¥ Ha YPOBHE rocyjapcTBa B Lesnom. [Tomumo storo,
34,8% ynpaBieHLeB OTMETWIH, YTO PYKOBOACTBO UX KOMITaHUH B MPUHLIMIIE HE BUIUT HEOOXOU-
MOCTH BHEJIpEHUsI JAHHOM TEXHOJIOTHH, a 26,1% — YTO B KOMIIAHUY HET JCHET Ha pealu3aluio TaKon
noporoii Tpanchopmarun. Takum 00pa3oM, HccIeI0BaHNE TTOKA3aI0 HaTU4re OOJIBIINX pe3epPBOB
BHEJPEHUS OMHUKAHAJIBHBIX CTPATErHi B POCCUNCKUX KOMIIaHUSIX.

B T0 e BpeMs U3 NOIy4YeHHBbIX JaHHBIX CIEIYET, 4YTO CPEAM N3YUEHHBIX POCCUIICKUX KOMITa-
HUN MMEIOTCSI BBICOKOTEXHOJIOTMYHbIE, BHEAPSAIOIINE TEXHOJOTUU MAIIMHHOTO OOYy4EHHUs, UCKYC-
CTBEHHOI'O MHTEJJIEKTa B CBOM OM3HEC-TIPOLIECCHI. Y CIIEIIHbIE KEHChI Jat0T MOBOJ HAJIEAThCS Ha OIl-
TUMHUCTUYHOE TEXHOJIOTHYHOE pa3BuTHE OM3Heca B Poccun.

3akir0ueHUe M HANIPpABJICHUS Oy YLIUX UCCIeI0BAHNH

[MudpoBuzanus, pacTyias KOHKYpEHIUs IPAKTUUECKH Ha BCEX PhIHKaX U HEOOXOIUMOCTh B
MOBBIIIEHUH IEHHOCTH CBOETO MPEII0KEHHS 3aCTABIISIIOT KOMIIAHUU MEPEKIII0YATHCS ¢ KITUEHTOOPH-
€HTHPOBAHHOW Ha KJIMEHTOIEHTPUPOBAHHYIO KOHIIETIIMIO MAPKETUHTa, UCKATh HOBBIE (DOPMBI B3au-
MOJICHCTBHUS CO CBOUMHU MOTPEOUTENSIMU M HHBECTUPOBATh B Pa3BUTHE OMHUKAHAIBHBIX MTPAKTUK. B
HacToAlIel paboTe MpEeICTaBlIeH CHUCTEMHBINM B3IJIsA] HAa OMHHKAaHAJIBHOCTh Kak Oe30aphepHyro
cpeny, B KOTOPOW pa3BOpauMBaeTCs B3auMOCHCTBUE OTpeOuTeNst U KoMmnanuu. OMHUKaHAIbHBIN
MOAXOJ CTaJl BO3MOXKEH OJiaroaps pa3BUTHIO TEXHOJIOTHH, MTO3BOJISIONMINX HAKAIIJIUBATh JaHHBIE O
KIIMCHTaX 4€pPE3 BCC KaHAJIbI cObITa U KOMMYHI/IKaHI/Iﬁ U UHTCTPHUPOBATH PE3YJIbTAThl aHAJIN3a 3THUX
JAHHBIX B yNpaBJieHHe Ou3Hec-TpoleccaMi. JTO MO3BOJIMIO MPEIOKUTH MOIb30BaTENSIM OECIIOB-
HBI MOTPEOUTENBCKHIA OTBIT, MEPCOHATN3NPOBAHHBIE KOMMYHUKAIIMK U MPEAJIOKEHUS, a caMOi
KOMITAaHUU — BO3MOXKHOCTh TOJy4aTh CHHEpreTHdeckuii 3Qdekr. B kauecTBe OCHOBHBIX MPEUMY-
IIECTB BHEAPEHUSI OMHUKAHATIBHBIX CTPATETHil OBLIM OTMEUYEHBI MOTEHIIMAIBHBIN POCT JOSILHOCTH
Y YJIOBIIETBOPEHHOCTH MOTPEOUTENSIMU CBOUM OIIBITOM, MOBBIIIeHHE 3PPEKTUBHOCTH OU3HEC-TIPO-
LECCOB, YTO JOJDKHO CO3/1aTh KOHKYPCHTHBIC IPEUMYIICCTBA U ITOBLICUTH yCTOﬁ‘—IHBOCTL KOMITaHUH.

B nacrosimieil pabore mnpoaHamu3MpOBaHbI MPEUMYLIECTBA peaTU3allid OMHUKaHaIbHON
Cpelibl, a TAaKXKe BBISBJIICHBI OTPaHUYEHUS, KOTOPbIE TOPMO3ST €€ pacnpocTpaHeHue. [IposesneHHoe B
pamkax paboThl SMIIMPUYECKOE HCCIIEI0BAHUE TO3BOIMIIO BBIIBUTH ClIeNU(PUYHBIE 1711 POCCUICKOTO
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On3Heca 0COOCHHOCTH M CJIOKHOCTH B pPealli3allii TaKUX CTPATETU: HU3KHI YPOBEHb KYJIbTYPHI B
paboTe ¢ JaHHBIMH POCCHICKMX KOMIAHUK M HEAOCTaTOYHOCTh M T-crienuanucToB, TOTOBBIX MPEI-
JIO)KHUTH TIOHATHBIC PYKOBOJICTBY PEIIICHHMSI.

Bynyliee oMHHKaHAIBHBIX CUCTEM CONPSDKEHO ¢ pa3BuTHeM phygital cpensl 3a cuer pacum-
peHus, Kak GU3NIECKOi OJIM30CTH, TaK M SIMOIMOHAIFHON. TeXHOIOrHH TOTIOTHEHHOH PeaTbHOCTH
(VR/AR), TexHONOTHH pacrio3HaBaHHs SMOLUI M YyBCTB MOTPEOUTENEH OyAyT BO MHOTOM MEHSTh
MIPUBBIYHBINA CErOHA MOTPEOUTENBCKUH ONBIT. OMHUKAHAIBHOCTH — )EHOMEH OTHOCUTEIHHO HOBBIH,
KOMILICKCHBIN U TPEOYIOMINI TaTbHEHIIEr0 H3YUeHUs KaK C TOYKHU 3pEHHsI KOMITAHUH, TaK ¥ C TOUYKU
3peHus KnreHToB. Hanpasinenus Oy ynux uccie10BaHUi MOXKET 0XBaThIBAaTh CaMblil IIUPOKUI KPYyT
BonpocoB. Cpeau Hanbosee akTyallbHbIX, MOXKHO BBIJICJIUTh CIEAYIOLHME: KaK U3MEHSAETCS] BOCIIPU-
HUMaeMble NOTPEOMTENSIMU LEHHOCTH C MEPeXOAOM Ha HOBBIE 3Talbl OMHHKAaHAJIBHOCTH H
HACKOJIbKO IOTPEOUTEIIN LIEHAT OECHIOBHOCTh 110 CPABHEHUIO C LIEHOBBIM IPEUMYIIECTBOM; €CTh JIU
pa3HULAa B BOCHPUITUH NPEUMYILECTB OMHUKAHAJIbHBIX KOMIIAHUN Pa3HBIMH ITOKOJIEHUSIMU MOTpE-
ourenell; KakoBa pa3HUIlA PE3yIbTATOB BHEPEHUS OMHIUKAHAILHOCTH B 3aBUCUMOCTH OT OTPACIIH U
cneunpuku 6msHeca. [Ipobraemoil sSBIgETCS TaKKe OTCYTCTBHE OOIIEr0 METOJO0JIOTHYECKOTO IMOJI-
X0/a K OmeHKe 3(p(PeKTUBHOCTH OMHHKAHATBHOCTH. McciieioBaHus B 3TOM 00JIACTH TO3BOJIAT MPO-
JBUHYTHCSI B HOHUMaHUM (POPMUPOBAHUS LIEHHOCTH U HOBBIX ()OPM B3aMMOOTHOIIEHUI PHIHOYHBIX
CyOBEKTOB B YCIOBUAX IU(PPOBOIl TpaHCHOpMAIUH.
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